
Program Content:
Commercial and industrial (C&I) lenders know that non-financial factors 
such as the borrower’s industry, its competitive market, and its manage-
ment team play a key role in the ongoing success of the business, as 
well as timely loan repayment. Commercial real estate (CRE) loans have 
similar non-financial factors or issues, including the type of property 
(similar to C&I industry risk), ability to successfully re-lease the property 
over the loan term (competitive market), and proper management and 
maintenance of the physical facility.

As banks continue to deal directly with CRE loans as a major portion of 
their loan portfolios, plus indirectly through income-producing or rental 
real estate holdings that affect customers, it is important to “get beyond 
the numbers” and assess the qualitative or non-financial factors that 
influence CRE performance over time.

If you are also interested in our CRE Lending: Cash Flow Analysis & 
Cap Rates webinar on May 18th, 2017; See series flyer for discounted 
package pricing.

Covered Topics:
 Differentiating among property types - key terminology and operating 

factors for multi-family, retail, office and industrial/warehouse
 Additional issues with owner-occupied and “specialty” properties, 

such as hotels and nursing homes
 "Triple net" versus full service leases
 Overview of other common provisions in commercial leases, including
	  Reimbursement for common area maintenance (CAM)
	  “Go dark” clauses
	  Cotenancy clauses
	  Requirements placed on the tenant
	  Requirements placed on the landlord
	  Estoppels
	  Subordination, non-disturbance and attornment provisions
 Unusual or extraordinary lease provisions, such as building naming 

rights
 Re-lease and rollover risk
 Physical style risk and ongoing property management risk
 The concept of sponsorship

Who Should Attend:
Commercial lenders, credit analysts and small business lenders, con-
sumer lenders, mortgage bankers and private bankers; loan review 
specialists, special assets officers, lending managers and credit officers.

Presenter:
Richard Hamm has been training bankers for 25 years, designing and 
delivering courses specializing in commercial lending and credit, includ-
ing portfolio and risk management, commercial real estate (CRE) and 
appraisals, plus selling and negotiating skills, and director training.

Commercial Real Estate Lending: Property Types, 
Lease Structures and Other Non-Financial Risks
A web-based seminar
Tuesday, June 27, 2017, 2:30 pm - 4:30 pm (EST)

______________________________________________
Name Title
______________________________________________
Bank/Company
______________________________________________
Mailing Address 
______________________________________________
City/State/Zip
______________________________________________
Phone/Fax
______________________________________________
E-mail

*Please include an email address as this is how your webinar 
materials will be delivered to you.

Please check one of the following:
  “Live” Web connection     $265
  Additional connection for a branch     $75
  6-month “OnDemand” website link only  $295
  CD-ROM and materials only    $345
  Live plus OnDemand website link   $365
  Entire Package:  Live, OnDemand link, and CD-ROM $395
     plus materials   

Ways to Register:
ONLINE: https://www.BankWebinars.com/Webinar/Details/2427/?idAff=17151
FAX:  (800) 831-3776
PHONE:  (800) 831-0678
MAIL:  TTS, PO Box 310, Waunakee, WI 53597

Method of Payment:
 Please invoice our bank
 Check made payable to TTS
 Master Card   Visa    AMEX
Card Number: _______________________________________________

Expiration Date: ___________________________CSC:___________

Signature: __________________________________________________

Richard is based in Huntsville, AL and has owned/operated Advantage 
Consulting & Training for 11 years, after a 22-year banking career including 
senior positions in lending and credit, plus president through formation and 
acquisition of a community bank. He has BS and MBA degrees from the 
University of Alabama.

Cancellation Policy:
Refunds will be given only for cancellations received in written form 3 business 
days prior to the program. If your bank is unable to participate after registering, 
you can also elect to receive an OnDemand website link to see the webinar 
at no additional charge.
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