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A web-based seminar
Friday, April 21, 2017, 11:00 am - 1:00 pm (EST)
Program Content:

In an unprecedented interest rate environment, we will share strategies
that allow lenders to address these essential questions: How can I offer
a longer fixed rate loan when competing with a national bank? How can
I make my loan instantly profitable through an additional source of noninterest income? How can I embed a prepayment penalty so my prospect
does not have to come out of pocket? How can I offer a construction loan
with a committed fixed-rate takeout? How can I offer borrowers the most
value while maximizing relationship retention rates for the bank?

Covered Topics:
 Learn how to win loans in a highly competitive environment while

maximizing yield for the bank.

 Understand the key differences in a community bank’s potential

value proposition versus national and regional banks with fragmented
business units.

 CenterState Bank will share internal strategies that have boosted

ROA by 100 bps and diminished relationship runoff by 80%.

Who Should Attend:

CEO, CFO, Full lender track from Chief Lending Officer to business
development officers

Presenter:

Mr. Ed Kofman is the Managing Director and Head of Loan Trading
and Hedging at CenterState Bank of Florida NA. Mr. Kofman served as
Managing Director at a bankers’ bank. Mr. Kofman has over 20 years of
experience in the financial services industry.
He served as Financial Risk Manager of Wells Fargo Bank’s Capital
Markets group. He was responsible for the production of capital allocation
tools and risk-adjusted return on capital models at Bank of America. He
served as a Credit Loan Officer and Director of Corporate Finance Group
at Scotia Capital and Bank of Nova Scotia. He has corporate, securities
and tax law experience and practiced corporate/commercial law.
He is also a co-author of a book titled Successful Lender’s Field Guide.
Mr. Kofman has Bachelor of Science from the University of Toronto and
has joint MBA/JD from York University. He holds a CFA designation.

Cancellation Policy:

Refunds will be given only for cancellations received in written form 3
business days prior to the program.

If your bank is unable to participate after registering, you can also elect to
receive an OnDemand website link to see the webinar at no additional charge.
If you are unable to attend the webinar, but would like to have this information for training purposes, you may also purchase an OnDemand
website link and/or CD-ROM.

______________________________________________
Name
Title
______________________________________________
Bank/Company
______________________________________________
Mailing Address
______________________________________________
City/State/Zip
______________________________________________
Phone/Fax
______________________________________________
E-mail

*Please include an email address as this is how your webinar
materials will be delivered to you.

Please check one of the following:
 “Live” Web connection					
$265
 Additional connection for a branch			
$75
 6-month “OnDemand” website link only		
$295
 CD-ROM and materials only				
$345
 Live plus OnDemand website link			
$365
 Entire Package: Live, OnDemand link, and CD-ROM $395
plus materials

Ways to Register:
ONLINE: https://www.BankWebinars.com/Webinar/Details/2395/?idAff=17151
FAX: (800) 831-3776
PHONE: (800) 831-0678
MAIL: TTS, PO Box 310, Waunakee, WI 53597

Method of Payment:
 Please invoice our bank
 Check made payable to TTS
 Master Card		
 Visa
Card Number: _______________________________________________
Expiration Date: _____________________________________________
Signature: __________________________________________________

